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Item 7.01 Regulation FD Disclosure.

AlTi Global, Inc. (the “Company”) is furnishing an updated form of investor presentation that is attached as Exhibit 99.1 to this Current Report on Form 8-K and incorporated by reference herein. The investor presentation updates the
presentation previously filed as an exhibit to Form 8-K on March 15, 2023. A copy of the investor presentation is also available on the Company’s investor relations website at ir.alti-global.com.

Exhibit 99.1 and the information set forth therein shall not be deemed to be filed for purposes of Section 18 of the Securities Exchange Act of 1934, as amended (the “Exchange Act”), or otherwise be subject to the liabilities of that
section, nor shall it be deemed to be incorporated by reference in any filing under the Securities Act of 1933, as amended, or the Exchange Act.

Item 9.01 Financial Statements and Exhibits.
(d) Exhibits.
99.1 Investor Presentation

104 Cover Page Interactive Data File (embedded within the Inline XBRL document)
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ALTI GLOBAL, INC.

By: /s/ Michael Tiedemann
Name: Michael Tiedemann
Title: Chief Executive Officer

Date: March 22, 2024
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Notes and Important Disclosures

This P (together with oral made in cont vith, the ' ) is for
informational purposes only to assist interested parties in evaluating AITi Global, Inc. (along with its consolidated
subsidiaries, "AlTi Global" or the "Company’).

About AlITi Global

Alis a leading independent global wealth and altenatives manager providing entrepreneurs, multi-generational
families, institutions, and emerging next-generation leaders with fiduciary capabilities as well as alternative investment
siralegies and advisory services. AlTi's ffering is T by a commitment to impact or values-
aligned investing and generaling & net posilive impact through its business activities. The firm currently manages or
advises on approximately $71 billion in combined assats and has an expansive network across three continents.

No Offer or Solicitation

This Presentation does not constitute an offer to sel, a solicitation of an offer 1o buy, or a recommendation to purchase
ary equity, debt or other financial instruments of AITi Global. The information contained herein does not purport 1o be
all-inclusive and none of AITi Global nor any of its respective affiliates, 3
control persons, partners, members, managers, directors, officers, employees, advisers or agents make any
representation of warranty, express of impled, as 1o he accuracy, completeness of reliability of the information
contained in this Presentation. Praspective investors should consut with their own counsel and tax and financial
advisars 45 1o legal and related matters concerning the matiers described herein, and, by accepting this Presentation,
you confirm that you are not relying solely Upan the information contained herein to make any investment decisicn. The
recipient shall not rety upan any statement, representation ar warranty made by any other persan, firm or corparation
in making its investment decision 1o subscribe for securities of ATi Global. To the fuflest extent permitted by law, in no
circumstances will AITi Global or any of its subsidiaries, stockhalders, affiliates, representatives, control persons,

partners, memibers, managers, directors, officers, employees, advisers or agents be responsible or liable for any direct,

indirect or consequential loss or loss of profit arising from the use of this Presentation, its contents, its omissions,
reliance on the information contained within it, or on opinions communicated in relation thereto or olherwise arising in
connection therewith, In addition, this Presentation does not purport to be allHnclusive or 1o contain all of the
information that may be required ta make a full analysis of ATTi Global. The general explanations included in this
Presentation Gannot address, and are not intended 10 address, your specific investment objectives, financial situations
or financial needs.

AlTi Global

Additional Information and Where to Find It

The Company infends to file with the Securities and Exchange Commission (the "SEC”) a proxy statement and other refevant
materials in ith the investment described in this and the Company's solicitation of proxies
for use at either the 2024 annual meeting of stockholders of the company (*stockholders”) or a special meeting of stockholders,
or at any adjournment or postponement thereof, ta vole in favor of approval of amendments to the Company's amended and
restated certificate of incorporation and the issuance of an amount of shares of Class A Gommaon Stock to Allianz equal to 20%
or more of the pr issued and i of Class A C: tock and Class B Common Stock, taken
together and, in the case of the 2024 annual meeting of Stockholders, 1o vote on any other mattars that shall ba voted Upen at
the Company's 2024 annual meeting of stockholders, such as the election of directors. The proxy statement for the 2024
annual meeting of stockholders (“the proxy statement”) will be mailed to the as of a 1o-be- d
Before making any voting of ivesiment decision with respect ta the transactions, investors and stockhoiders are urged to read
the proxy statement and the other relevant materials when they become available because they will contain important
infrmation about the transactions. The proxy statement and other relevant materials (when they become avallable), and any
other documents filed by the Company with the SEC, may be abtained free of charge at the SEC's website at www.sec.gav. In
addition, investors and stockholders of the Company may obtain free copies of the documents filed with the SEC from

hitps:/fir. alti-global com/inanciak-information/sec-flings.

The Company and its executive officers and direciors may be deemed 1o be participants in the solicitation of proxies in

with the bout those executive oficers and directors of the Company and their ownership
of the Company’s common stock and other equity securities is set forth in the Gompany's Annual Report on Form 10-K for the:
fiscal year ended December 31, 2023, which was filed with the SEG on March 22, 2024. Investors and security holders may
oblain additional information regarding diect and indirect interests of the Company and its executive officers and directors in
he transactions by reading the proxy statement and prospectus when it becomes available.




Notes and Important Disclosures

Forward-Looking Statements

Some of the statements in this presentation may constitute “forward-looking statements” within the meaning of Section
27A of the Securities Act of 1933 (the “Securities Act”), Section 21E of the Securities Exchange Act of 1934 and the
Private Securities Litigation Reform At of 1895, All statements ather than statements of historical fact are forward-

loaking. Words such as “anticipate," “bebeve," “continue," “estimate,” “expect,” “future,” “intend,” “may," “plan” and “will"
and similar expressions identfy forward-looking statements. Forward-looking statements reflect management's current
plans, estimates and expectations and are inherently uncertain. The inclusion of any forward-ooking information in this
presentation should not be regarded as a representation that the future plans, estimates or expectations contemplated
will be achieved. Forward-looking statements are subject to various risks, uncertainties and assumptions. Important
factors that could cause actual results to differ materially from those in forward-looking statements include, but are not
limited to, our ability 10 obtain stockholder approval and to complete the invesiment transactions described in this
Presentation, global and domestic market and business conditions, successtul execution of business and growth
strategies, reguiatory factors relevant to our business, as well as assumptions relating lo our operations, financial resulls,
financial condition, business prospects, growth strategy and liquidity and the risks and uncertainties described in greater
detail under “Risk Factors” included in AlTi Global's Annual Report on Form 10-K filed March 22, 2024 and in the
subsequent reports flled with the Securities and Exchange Commission, as such factors may be updaled from time o
time. We undertake no obligation to revise or update any forward-loking statements, whether as a result of new
information, fulure events or olherwise, except as may be required by law,

Financial Information

The financial information and data contained in this Presentation is unaudited and does not conform to Regulation $-X
promulgated under the Securities Act. Accordingly, such information and data may net be included in, may be adjusted in
or may be presented differently in, any registration statement that may be filed by AITi Global

Due to rounding. numbers presented througholt this Presentation may not add Up precisely to the totals provided and
percentages may not precisely reflect the absolute figures.

Industry and Market Data

Certain information contained in this Presantation relates to or is based on sludies, publications, surveys and AlTi
Glabal's awn internal estimates and research. In addition, all of the market data included in this Presentation involves a
number of assumptions and limitations, and there can be no guarantee as 1o the accuracy or reliability of such
assumptions. Finally, while AITi Global believes its internal research is reliable, such research has not been verified by
any independent saurce and none of AITi Glabal or any of its affliates nor any of their respective control persans, officers,
directors, employees or representatives make any representation or warranty with respect to the accuracy of such
Information.

AlTi Global

Trademarks

This may contain ks, trade names and copyrights of other comparies, which are
the property of their fespective owners. Solely for Convenince, some of the trademarks, service marks, trade names and
copyrights referred to in this Presentation may be fisted without the TM, SM & or ® symbols. but AlTi Global, will assert
10 the fullest extent under applicable law, the rights of the applcable owners, i any, 10 these trademarks, service marks,
trade names and copyrights.

Use of Non-GAAP Financial Measures

The non-GAAP financial measures contained in this presentation (including, withaut fimitation, Adjusted Net Income,
Adjusted EBITOA and EBITDA) are not GAAP measures of Alli Global's financial performance or liguidity and should not
e considered as altematives o net income (loss) as a measure of financial performance or cash flows from operations
as maasures of liquidity, or any other performance measure derived in accordance with GAAP. A reconciliation of such
nen-GAAP measures 16 their most directly comparable GAAP measure is included in the Appendix of this presentation,
‘You are encouraged to evaluate each adjustment ta non-GAAR financial measures and the reasons management
considers it appropriate for supplemental analysis. AITi Global believes that the use of these non-GAAP financial
measures provides an additional ool for ivestors 10 Use in evaluating ongaing operating fesults and trends. Our
presentation of these measures should not be construed as an inference that our future results will be unaffected by
unusual or non-recurring items. In addition, these measures may not be comparable to similarly titled measures used by
other companies in our industry or across different industries.

Forward-looking Non-GAAP

The Company is not able to reconcile its forward-looking non-GAAP estimates of Adjusted EBITDA margin without
unreasonabie effort because of the inherent difficuity of accurately forecasting the occurrence and financial impact of the
various adjusting items necessary for such reconciliation that have not yet occurred, are out of its control, or cannot be
reasonably predicted. which could have a material impact on its future GAAP financial results
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AlTi at a Glance

Delivering transformational ideas that create enduring value

$71. 480 20+ $4. $2.

Assets Under Advisement Professionals with diverse Year operating history Committed to Impact Invested alongside clients
(AUM/AUA) experience & expertise (') Strategies

Global footprint with presence in 21 major financial centers with a robust financial profile

Note: Information as of December 31, 2023, unkess otherwise noted.
AlTi Global (1) These inclutle approximately B0 individuals expected to depart related to the pencing sale of FOS and the sale of X, which was completed on March 5, 2024,




Unique business model combines a global MFO with
targeted expertise in Alternatives

Wealth Management

Strategic Alternatives(’)

$51B

Sicale AUM/AUA

8
Glotal pressnce Countries with AITi WM offices

96%

Client retention since 2019
~10

Years average client tenure
$4.48

Invested in Impact strategies

High client retention

Long-tenured clients

Net positive Impact firm

Scale

Alignment with clients
Experienced team
Global presence

Comprehensive
solutions

$208
AUM/AUA

$1.2B
Invested alongside clients

40+ Years
Years of operating history across market cycles
International locations (Hong Kong, London, NY and Toronta)

Market opportunities
Both public and private markets

AUM/AUA, $B AUM/AUA by Geography®

J2%CAGR _—»

2 . $51
[ S
us Non-LS.
89% %

2019 2020 2021 2022 2023

Note: Information as of December 31, 2023, unless otherwise noted.
AITi Global
{2) Manager stakes consolidate 100% of AUM/AUA,

(3} Top 25 Client Assel composition by geography.

(1) Strategic Alternatives refers to the former *Asset Management” business line.

AUM/AUA, $B

2019 2020 2021

Fund strategies by AUM/AUM

B Event-driven

B RE Bridge Lending

B European LS Equities.
Asia Credit

-




AlTY’s growth 1s powered by three strong secular tailwinds

Generational Wealth Transfer("

U.S. Wealth Transfer
(2021-2045P)

$84T

Baby Boomers & Older

Alternative AUM/AUA Growth and Forecast
(2011-2026P)
(8 in Trilions)

® Private equity ® Private debt

® Hedge funds Real estate

o Infrastructure ® Natural resources
GenX and

Foundations,
Charities, and
Endowments

2011 2013 2015 2017 2019 2021

$84 trillion wealth transfer creates
opportunities for firms that deliver impact,
innovation & engagement to clients

AlTi Global

(1) Source: Cenlli Associates

{2) Source: Pregin
(3) Includes independent registered advisars, hybrid registered advisors and multi-family offices.

Global Demand for Alternatives(?

$23.2

2026P

Shifting To Independence()
U.8. Independent Advisor AUM/AUA

(2014-2024P)(3)

(8 in Trillions)

$5.5

2014 2019 2024P

Wealth clients seek advice that is
independent, customized, aligned &
integrated




AlTi’s businesses complement each other via
cross-over opportunities and perform strongly on

a standalone basis

Existing scale, reputation and critical mass

Stable fee rates generating robust recurring
revenue streams

Long-term client retention with underlying
secular tailwinds

Multiple avenues for co-investment and
revenue diversification through adjacent
products and services

Large universe of potential
M&A opportunities

Wealth
Management

Strategic
Alternatives

AlTi Global

Combination with wealth management
yields diversified economic model with
complementary growth drivers

Focus on uncorrelated strategies in real estate,
private equity and impact, attractive to UHNW
clients, foundations and institutional investors

High margin and strong cash generation prefile
leveraging global distribution and operational
support platforms

Limited integration results in
opportunities to scale quickly

Large universe of potential M&A opportunities
given constrained fundraising environment




Strategic Investments into AlTi
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In early 2024, AITi announced a strategic
investment of up to $450M from Allianz
X and Constellation Wealth Capital

Accelerates AlTi’'s strategy to become the leading, global, independent UHNW wealth
management firm, with strategic and targeted expertise in alternatives

Key Terms:
Allianz X (“Allianz”) Constellation Wealth Capital (‘CWC”)
= Will invest up to $300 million = Will invest $150 million
— $250 million through combination Class A — Series C Convertible Preferred Stock
Common Stock and Series A Convertible . e i .
Bl ik One CWC representative will be appointed

as an observer to AlTi's board
— Option to invest up to $50 million in Series
A Convertible Preferred Stock

» Two Allianz representatives will join AlTi's board as
independent directors

* The transaction is subject to regulatory approvals
and AlITi stockholder approval

AlTi Global




Complementary and well-aligned partners to accelerate AlTi’s

growth strategy

Allianz (@)

B
Allianz is a global financial
services provider across the

insurance and asset management
sectors, providing financial
security and certainty to its
customers for 130+ years.

TIEDEMANN
GLOBAL

* Constellation
Wealth
Capital

CWC provides flexible, long-
term capital solutions and
strategic advisory support to
scaled wealth management
platforms, leveraging its
deep industry experience
and relationships.

Together, partners provide capital, experience, networks and a global operating expertise

AlTi Global




Strategic investment rationale

01.

Expanded reach
and scale

Deepens reach in current markets, including U.S., Europe and Asia
Positions AlTi for expansion into new domestic and international markets

02.
03.

Accelerated
margin initiatives

Attractive wealth
management
opportunity

Offers opportunity to achieve operational leverage through economies of scale in current and
prospective markets

= Accelerates top-line growth opportunities

Capitalizes on large global market with strong, secular tailwinds driven by generational wealth transfer

Presents opportunity to offer strategic alternative investments and Impact investing strategies to
existing and future UHNW clients

04.

05.

06.

AlTi Global

Organic growth
opportunities

Fortified capital
structure

Long-term
oriented
partnership

Leverages partners’ footprint and relationships to enter new markets
Expands lead generation opportunities across a larger and mare global client base

Strengthens balance sheet with ample capital to execute organic and inorganic growth opportunities

Bolsters governance profile with deep global financial services experience and expertise
Positions AlTi to further evolve into a diversified, global financial services player




Partnerships’ strategic priorities clearly aligned with
AlTY’s existing growth pillars

Partnerships will
further AlTi’s
organic and
inorganic growth
strategy

AlTi Global

07 BgsndamdFotiyATisGobalFooprnt
02 Accslerdle Oganic Gowt Opportniies
03 Erccutson entfed Peline of Sitogic Acquitions

Select Expand Client

New Investment Acquisitions & Growth through Base & Deepen

Strategies & Stakes in Impact Existing
Global Presence Strategic Offering Relationships
Managers

ALTI'S GROWTH PILLARS




Investment thesis

Comprehensive
platform approach

Attractive business
lines across Wealth
Management and
Strategic Alternatives
with complementary
growth drivers

AlTi Global

Growing global
footprint

Offices in leading
financial centers, on
three continents, with
plans to expand inta
other attractive
international markets

Identified pipeline
of inorganic growth
opportunities

Proven track record of
executing accretive
acquisitions in the
Wealth Management
and Strategic
Alternatives sectors

9

Destination of
choice for UHNW
wealth managers

As an independent,
global platform with
leng-tenured clients
and an extensive suite
of services, AlTiis the
optimal partner

for firms seeking
consolidation

diversified revenue

\v/,
©

World-class
leadership

Decades of experience
in global financial
services bolstered by
partnerships with
Allianz X and CWC

R

Strong capital
structure
Strengthened balance
sheet with ample
capital to execute
organic and inorganic
growth plan

Substantial,
expandin
addressable market

Powered by multi-
decadal trajectories in
Wealth Management
and Strategic
Alternatives
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Fourth Quarter and FY 2023

Financials and KPIs

Q42023

Revenues $91.7 million

53% of total revenues are recurring

1 i 1
Financial™ + GAAP Net Loss ($73.9) million, Adjusted Net Loss

($1.7) million

Non-cash Impairment loss $40.2 million

Adjusted EBITDA $9.7 million

Wealth Management

$51.0 billion of AUM/AUA, increased 20% YoY and
Key Performance 5% QoQ

Metrics

$1.4B net new client assets in FY 2023

Highlights

FY 2023

Revenues $250.9 million

77% of total revenues are recurring

GAAP Net Loss ($305.8) million, Adjusted Net Loss ($7.9)
million

Impairment loss $227.2 million
Adjusted EBITDA $28.6 million

Strategic Alternatives

+ $20.4 billion of AUM/AUA, 7% decrease YoY and 4.0%
QoQ increase

(1) Adjusted EBITDA and Adjusted Net Income are non-G 5. See of non-GAA| definitions in the Appendix

AlTi Global




Fourth Quarter and FY 2023 Highlights

Corporate & Operational

Capital structure

.

.

.

.

.

Announced strategic investment of up to $450 million from Allianz X and Constellation Wealth Capital
Concluded registration of PIPE shares, increasing the free float by 19 million shares

Completed warrant exchange, increasing share count and free float by ~5 million shares

Completed business combination and started trading on NASDAQ as ALTI

Secured a $250 million Senior Credit Facility led by BMO

AlTi Global

M&A

+ Strengthened wealth management presence in Europe through the acquisition of remaining 70% stake in Lugano-based

MFO with ~$1.2B in AUM
Increased GP stake participation in Arkkan and Zebedee, two external strategic fund managers

Expanded wealth management presence in Asia through the acquisition of AL Wealth Partners, a Singapore-based MFO
with ~$1B in AUM




Fourth Quarter 2023

Select Financial and Operating Metrics

Revenue of $92M increased 86% QoQ due primarily to incentive fees in the Revenue $91.7 $49.2 86%
Alternatives Platform. 53% of total revenues was from recurring fees. Mgmt./Advisory Fees 45.9 451 20,

+ Total Operating Expenses of $107M increased 47%. Normalized operating Inrcer‘atwe Fees i . 0.9 NZA
expenses, which exclude non-cash compensation, expenses related to severance Distributions from Investments! 24 26 9%
costs, depreciation and amortization and certain transaction and deal-related Other Income/Fees 21 Q.7 NM
expenses, were $82M, a $30M increase from the prior quarter primarily driven by
higher incentive compensation accrual, largely attributable to the strong performance
of the event-driven strategy. Excluding compensation expenses, normalized operating Total Operating Expenses $107.0 | $729. 47%
expenses were lower by $2M.

+ Other Income (Loss) of ($§57M) includes a $24M non-cash impairment charge Operating Income:(Loss) L19:9) (236) 59K
related to the termination of the LXi management contract related to the merger of LXi Other Income (Loss) (56.6) (149.2) 62%
and LondonMetric, as well as $17 million in non-cash impairment and other charges GAAP Net Income (Loss) (73.9) | (171.1) -57%
related to our private real estate business, reflecting restructured arrangements with
several partners.

Adjusted Net Income (Loss) ($5.4) ($7.4) 27%

+ Adjusted EBITDA of $10M increased QoQ, driven primarily by the incentive fees in
the Alternatives Platform.

s e Adjusted EBITDA $97 | ($30) NM

- Adjusted Net Income (Loss) was (35M). Wdjusted EBITDA Margin 1% NM NM

AUM/AUA ($B) $71.4 $68.2 5%

AUM/AUA of $71B, composed of Wealth Management $51B and Strategic
Alternatives $20B8.

z (1) Includes $2.3M and $2.6M in management fees from External Strategic Managers in Q4 and Q3, respectively
AlTi Global Hote: Due to rounding, numbers presented throughaut this presentation may not add up precisaly to the totals provided.




Segment Highlights




Wealth Management

Select Financial and Operating Metrics

Revenue of $38M increased 9% sequentially reflecting 5% growth in assets resulting from robust
market performance and net client wins, as well as incentive fees recorded in the quarter. 95% of
revenues are from recurring fees.

Total Operating Expenses of $53M increased 17%, sequentially. Normalized operating
expenses, which exclude non-cash compensation, expenses related to severance costs,
depreciation and amortization and certain transaction and deal-related expenses, were $41M —
$8M higher than the prior quarter primarily driven by higher incentive compensation accrual.
Excluding compensation expenses, normalized operating expenses were lower by $2M.

Adjusted EBITDA of ($7)M decreased $3M QoQ, driven by higher incentive compensation
accrual.

AUM/AUA of $51B increased 5% sequentially resulting from robust market performance and net
client wins.

Mgmt./Advisory Fees 35.7 34.5 4%
Incentive Fees 1.7 0.0 NM
Other Income/Fees 0.1 0.0 NM
Total Operating Expenses $53.3 $456 17%
Operating Income (Loss) (15.8) (11.1)  42%

j i EBITDA ($6.6) $2.7 NM
Adjusted EBITDA Margin NM 8% NM
AUM/AUA ($B) $51.0 $48.5 5%

Note: Due to rounding, numbers presented throughout this presentation may not add up precisely o the totals provided

AlTi Global
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Wealth Management

Operating Metrics - AUM/AUA

Wealth Management

AUM: 834.5 billion
AUA: $51.0 billion

Assets Under Advisement (AUA)

Assets Under Management (AUM)

4Q'23  3Q'23 FY 2023

$48,475 $48,595 $42,541 |Beginning Balance: 332,928 $32.776 $27.961

Change 2561 (120) 8495 New Clients, net (241) 41 1,351

AUA at Period End 551,036 $48475 $51,036| (o Flovrr ) (16) 328
Average AUA $49,756 $48,535 $46,789

Market Performance, net 2,090 (754) 3,184

|Acquisitions/divestments (180) 881 1.700)

AUM at Period End $34,525 $32,928 $34,525)

|Average AUM $33,726 $32,852 $31,243

AlTi Global

See definitions in the Appendix

Note: Due to rounding, numbers presented throughout this presentation may not add up precisaly to the totals provided

21




Strategic Alternatives

Select Financial and Operating Metrics

Revenue of $54M increased $40M largely driven by crystallized incentive fees associated
with the event-driven strategy. Origination fees related to a UK real estate transaction also
contributed to the segment results in the quarter.

- Total Operating Expenses of $54M increased by $26M sequentially. Normalized
operating expenses, which exclude non-cash compensation, expenses related to
severance costs, depreciation and amortization, and certain transaction and deal-related
expenses were $41M; a $22M increase from the prior quarter driven by the incentive
compensation accrual attributable to the strong performance of the event-driven strategy.

Excluding compensation expenses, normalized operating expenses were flat in the quarter.

Adjusted EBITDA of $16M increased $22M QoQ, reflecting the higher revenue, partly
offset by the increase in compensation expense.

+ AUM/AUA of $20B increased 4% QoQ, primarily reflecting foreign currency gains.

(1) Includes 32.3M and $2.6M in management fees from External Strategic Managers in Q4 and Q3, respectively.

AlTi Global

{2) Amounts presented for prior pericds have been adjusied as needed to conform with current period presentation

Note: Due to rounding, numbers presented throughout this presentation may not add up precisely to the totals provided.

Mgmt./Advisory Fees 10.1 10.6 -6%
Incentive Fees 39.8 0.9 NiM
Distribution from Investments(® 2.4 2.6 -9%
Other Income/Fees 1.9 0.7 NM
Total Operating Expenses $53.7 | %273 97%
Operating Income (Loss) 0.5 (12.8) N
Adjusted EBITDA $16.3 (5.7) NM
Adjusted EBITDA Margin 30% NM NM
AUM/AUA ($B) $20.4 | $19.7 4%
22




Strategic Alternatives

Operating Metrics - AUM/AUA

Strategic Alternatives

AUM: $5.0 billion
AUA: $20.4 billion

Real Estate - Public & Private Funds

Beginning Balance:

Change

Alternatives Platform - FY 2023

January 3,

{Average AUMAUA

[AUM/AUA at quarter end

$11,989  $12,355 14,130|
742 (377) (1,410

$12,720 $11.978 $12,720

$12,349  $12.167 $13,42!

Investments  Subscriptions  Redemptions

Distributions

December 31,

2023

Event-driven $3.027 $290 = $769 31,637) ($67) $2,3682
External Strategic Managers:
Real Estate Bridge Lending 2,153 138 — 28 (88) (37) 2,194 2,174
European Long Short
Equities 2 40 = 212 (182) 26) 1,676 1,654
Asian Credit and Special
Situations 1458 30 — 85 (197) (28) 1,388 1,44
External Strategic Managers. 5,283 208 — 325 {467) (91) 5,258 5,271
[Total AUMAUA $8,310 5498 — $1.094 ($2,104) ($158) $7,640 $7,97

Ses definitons in the Appendix.

AlTi Global (1) AUA s reported with a one-guarter lag for HLIF as management fees are billed on that basis.
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Strategic Alternatives

Operating Metrics - AUM/AUA

Alternatives Platform- Q4 2023

preciation

New

December 31,

il } Ap Investments  Subs tions Redemptions  Distributions.

Event-driven $146 = $148 ($322) ($46) $2,382 §2,419
External Strategic Managers:

Real Estate Bridge Lending 2,146 85 = 26 (64) (9) 2,194 2,1?!}‘

European Long Short

Equities 1.746 16 — 33 111 ® 1,676 1711

Asian Credit and Special

Siuations i i = = (5) (11) 1,388 1370
External Strategic Managers 5243 154 = 59 {170) (28) 5,258 5,251
[Total AUM/AUA §7,699 $300 - $207 (3492) (574) 57,640 $7.671

AlTi Global

Ses definitons in the Appendix.

(1) AUA is reported wilh a one-quarter lag for HLIF as management fees are billed an that basis.
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Strategic Alternatives
Operating Metrics — Fund Performance

Alternatives Platform Fund Performance!!

(3 in Millions) FY 2023
Event-driven 10.51%

External Strategic Managers:
Real Estate Bridge Lending 3.04%
European Long Short Equities 0.64%

Asian Credit and Special Situations ~ 4.76%

4Q'23  3Q'23
540%  4.95%
0.34%  1.24%

(0.11%) 0.07%
320% (0.01%)

1Q'23
(0.35%) 0.25%

075% 0.67%
(1.60%) 2.31%

(0.74%) 2.28%

(1) Past performance does not guarantee or indicate future results. The historical net

AlTi Global

=L d above

dited. Please refer to Appendix for additional information.
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Consolidated Income Statement

AlTi Global

Revenue Unaudited
Management/advisary fees 184,824 § 45852 §
Incentive 43,377 41,446 B85
[Distributions from investments 17,185 2,356 2,508
Other incomeiees 5494 2,054 701
Total income 250,880 91,708 49,244
Operating Expenses
[Compensation and employee benfits 204,062 63650
[Systems, technology and tetephone 16,341 4,590
[Sales, distribution and marketing 2217 465
[Ocoupancy costs 13814 059
Professional fees 6,115 13374
Travel and entertainment 5914 1,580
[Depreciation and amortization 17,039 5,191
General, administrative and oher 19,495 8,089
Tatal operating expenses 344,887 106,987
Total operating income (l0ss) 194.107) (15.279)
Other Income (Expenses)
impairment 1055 on goodwill and intangitie assets {206.507) (23.526)
Gain (l0ss) on investments (15,483) (11,820)
Gain (loss) on TRA 1233) 1,098
Gain (loss) on warrant liability (12,856)
Gain (loss) on eam-out liability 31,104 (15.108)
interest and dividend income (expense) (14,501) (4.201)
[Other income (expense) (5744) (3,008]
Income (lose) before taxes (316.337) (71,841)
income tax (expanse] benefit 10.584 (2.044)
Netincome {loss) (305.803) (73,868
Net subsidiaries (143,197) (26,208)
Net income (loss) allribulable 1o ATi Global, Inc. S (162.606) § (48.587) §
INet Income (Loss) Per Share
Basic § (2.65) §. (0.75) & (1.401
Diluted 5 (285 § ©.75) § (1.401
eighted of Class A C
Basic. 61,396,602 64,906,321 63,568,646
Diuted 61,305 502 £4,008,321 53,565 6]

Note: Due to rounding, numbers presented throughout this presentation may not add up precisaly o the totals provided
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Consolidated Balance Sheet

Assets Audited Unaudited
Cash and cash equivalents 15,348 12,196
Fees receivable. net 0421 32,008
Invastments at fair value 165,894 164,660
Equity method investments 14,184 27,927
Intangible assets, net of accumulated amertization 435,677 501,190
Goodwil a11,004 409,432
Operating lease right-of use assats 48,313 28,184
Other assets. 48,182 47,183
Assels held for sale 56,634 10,901
Total assets $ 1966667 _§ 1,233,780
Liabilites
Accounts payable and accrued expenses H 36804 5 36,914
Accrued compensation and profit sharing 57,466 20,056
Accrued member distributions payable 7,271 8,049
Eam-outliabliity, at fair value 63444 45,549
TRA liability 17,607 18,042
Delayed share purchase agreement 1818 1818
Earn-in consideralion payable 1,830 1,708
Operating lease fiabilities 56,123 560
Debi. net of unamartized deferred financing cost 186,353 172,804
Deferrad tax liabillty, net 14,109 25812
Deferred income &6 323
Other liabilities 21,856 25207
Liabillties held for sale 13,192 2178
Total liabilites B 47851 § 388,020
Sharehoiders’ Equity
Class A common stock, $0.01 par value 7 6
Class B common stock, $0.01 par value — -
Additional paic-in capital 523,255 518,996
Retained eamings (sccumulated deficity (190,562) (141,965)
I 9222 3,988
Total AlTi Global, Inc. shareholders' equity 341,932 382,005
MNon-controling interest in subsidiaries 446,094 463,735
Total shareholders' equity 788,026 845,760
Total liabiites and sharshalders’ equity $1.266.567__§ 1.233.760

AlTi Global
Due to rounding, numbers presented throughout this presentation may not add up precisely 1o the totals provided.
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Non-GAAP Reconciliation FY 2023

AlTi Global

Net income (loss) before taxes s (263,966) 5 (52.371) (316,337,
Stock based compensation {11 2,886 18,564 21,450
Stock based compensation-legacy (2 13,148 11,549 24,697
Transaction expenses 20,767 22,058 42,825
Change in fair value of warrant liabilty 6,433 6,433 12,868
Change in fair value of gains/{losses) on investments & (2,637) (1,814) (4.451
Change in fair value of earm-out liabilty (14,650) (16,435 (31,128
Organization streamiining cost (71 7.666 4,410 12,076
Impairment (non-cash) (& 73,504 ~ 73504
Impairment goocwil () 153,580 = 153,589
Gains/(Losses) an EMI/Carried Inierest {non-cash)!!% 5017 - 5,017
EMI Adjustments (Interest, Depreciation, Taxes & Amortization) 111 2419 an 2889

fdjusted income (loss) before taxes 4,225 {7,136) (2,911
Adjusted income tax benefit (expense) 14,449 (3.915) 10,534

|adjusted Net income (Loss) 16,674 (11,051) 7,629
Interest expense, net 7.334 787 14,501
Met incame tax adjustments. (14,448) 3815 (10,534
Depreciation and amortization 7.978 9.061 17,03

jAdjusted EBITDA § 19,637 5 9,092 28,629

] G5 al AT 380k £ Reprements (s Change in Fa vilus of 1 6n<ul iy,

2 A backof 10 awares of AT 7 mpkmeet orgarization cast sy

3 Adibackof o no B i = 8 i 05204 mi
4)  Represents the change n fa value of the warrant bty 8255 mitln, imgarment of equty metnod ivestents f $15.6 milion and amoreatin of camed
5 Represents prevaly i e o) Represeats impaiment of goodwil

Hote: DU 10 rounding. hroughout 0 U recisely 10 he 10%als provised, bl i -

investmenis




Non-GAAP Reconciliation Q4 2023

AlTi Global

Stratagic Altenatives Segment  Wealth Management Segment
$ (44,626) $ (27,215) (71,841
Stock based compensation ') 1,077 5,038 6,115
Transaction expenses 2,758 2773 55248
Change in fair value of gains/(losses) on investments & (1,605) (2,502) (4,107
Change in fair value of eam-out liability @ 8416 8,671 15,088
Organization streamiining cost 5 3317 2,079 5,396
Impairment (non-cash) (& 40,197 - 40,197
(Gains)/Losses on EMI/Carried Interest (non-cash) (7 2,601 183 2,784
EMI Adjustments (Interest, Depreciation, Taxes & Amortization) 1 780 81 1,180
Jadjusted income (loss) before taxes. 12,911 (12,592) 31
Adjusted income tax benefit (expense) 7.915 (9,959) (2,044
{Adjusted Net Income (Loss) 20,826 (22,551) (1,726
Interest expense, net 1,128 3.073 4,201
Income tax (benefit) expense (7.915) 9,959 2.044)
Depreciation and amortization 2250 2941 5,191
|Adjusted EBITDA $ 16.289 s (6,578) $9.71
1) Add-back of nan-cash expense relaled to awards af ATTi siock {approved post-lransaction) ) Represents the change in fair value of the eam-out labilty
2)  Add-back of ombination, fees 5 Represents cost lo implement organization change to derive cost syne
) Represents the change in unrealized gains|osses related primarily to mvestments held at fair value. 6)  Represents impaimment of equity method investments, carmed interest and oiher receivables balances
7) Represents the amartizaion related tG the step-up in squity method investments,
ot i sl ke e e WA proveleq, ) Represents reported EM adjustments for he Company's equity method investments.
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Non-GAAP Reconciliation Q3 2023

i

i

Net income (loss) before taxes 5 (167,650) 3 (5,206) ] (172,856)|
Stock based compensation ' 1.101 5472 6.573]
Transaction expenses & 3876 3,768 7.644]
Changes in fair value of investrments (200) 373 (673)
Change in fair value of earn-aut liabilty 11 {4,667) (4,668) 19,335)
Organization streamiining cost 9 1,610 804 2,414]
Impairment {non-cash) &) 1,862 - 1,862

Impairment {goodwil) 7 153,589 = 153,58
Net losses on EMICarried Interest (non-cash) & (255) (183) (438)
EMI Adjustment (Interest, D Taves & ization) (% 738 1) 87|
Adjusted income (oss) before taxes (8,846) (387) (10,333)
Adjusted income tax expense 2,334 628 2,962|
Adjusted Net Income (Loss) (7.612) 241 (7,371)
Interest expense, net 2818 849 3,668
Net income tax adjustments (2.334) (628) (2,962)

Depreciation and amortzation 1.471 2,205 3.87¢
Adjusted EBITDA $ (5.656) B 2,667 5 (2,989
1) Add-0ack of non-cash 10 wards of AT S10CK (3pproved 5 Represents cost to implement organizaton change to derive cost synergy.

2 Add-ack of transactan expenses related to the Business Combnation, Including professicnal fees, 6 Reoresents impaimment of carried interestiequity method Inuesiments
AITi Giob il eeetebHetiPiaepeiviavdin- i 3 R s etedto -
) Represents the amantization related 1o the step-up in Equity method invesiments.

Note: Dus fa rounding, numbers presented threughout this presentation may not acd up precisely to the talals provided, % REPresents reported EMI adjustments for ing Company's Equity methad investmens.




Strong track record executing
and integrating acquisitions

M&A Track Record in Wealth Management

Successful execution across

multiple geographies and platforms

Acquisition Date Company Core Market
2023 &
2021 HOLBEIN £
2018 TRANDER_ il

2018 & 2023 = [ N |
2016 & 2017 threshold  [R# L=
2015 SOLISBURY =ik

M&A Track Record in Strategic Alternatives

Criteria

AUM/AUA at acquisition of ~$2B to $10B+
v Expand global footprint, revenue base

v Expanded customer footprint

v Increase scale and talent

v Expand Impact strategy

Acquisition Date Company Location
2020 & 2023 — g
2021 & 2023 e EX
2018 & ROMSPEN I'ﬁl
AITi Global

Criteria

AUM/AUA at acquisition ~$1B to $5B+

v Leverage support platform (distribution, operations)
v Expansion and diversification fee revenue base

v Proven and repeatable earnings streams

v Long-term, locked-up strategies/low volatility
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Strategic Alternatives

Best-in-class performance and uncorrelated returns

TIG Arbitrage

European Equities

TG MSCI  HFRI Euro MSCI  HFRI
Arbitrage Equities
Annualized 10.6% 8.3% 3.4% Alan European
Annualized 7% 7.8% 39% MSCI +144% 5 Purchase Date 44
Performance ! Performance / Equities +98%
TIG Arbitrage
+124% i
Volatitty 5.0% 145%  48% Volatilty 101%  16.6%  54% -
HFRI+57%
HFRI +28%
12/31/23
331112 6/30M3 §/30/14 12/31/153/31/17 6/30/18 930/19 12/31/20 3431/22 6/30/23 33117 6/3018 913019 12/31/20 33122 12/31123
Bridge Lending Real Estate Asia Credit and Special Situations
Bridge  MSCI  HFRI Asia MSCl  HFRI
Lending " Credit
AT AM ridge AT AM
T 8.5% 51%  34%  Purchase Date Lending Real Annualized 71% 67%  34% Purchase Date Asia Credit
Performance Estate +804% Performance 1 +92%
b B MSC1+85%
Volatility 0.7% 15.7% 54% Wolatility
MSCI+286% HFRI +36%
HFRI +69%
12/31123
397 U301 1BHO5 USO8 ABUI3 UAAT usue aaona  1130M5 202817 SB1MB 8/31MS 1130020 228122 1231123
B (1) Past performance does not guarantee or indicate future results. The historical net performanice presented above is unaudited. Please refer to the Appendx for additional information
i Global

Note: Information as of December 31, 2023, unless otherwise noted.
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Glossary

Assets Under Management and Assets Under Advisement. For financial presentation purposes, total assets under management and assets under advisement ("AUM/AUA") of AITi Global is calculated as set
forth below:

AUM/AUA includes billable and non-billable assets. Billable assets represent the portion of assets on which we charges fees, including under co-investment arrangements. For the purpase of calculating co-
investment assets, we include the gross asset value of all assets managed or supervised by operating partner subsidiaries, affiliates and joint ventures in which we hold either a majority or minority stake. Non-
billable assets are exempt of fees. They consist of assels such as cash and cash real estate, assels and other designaled assels.

Our AUM/AUA alsa includes the assets under management of each of our External Strategic Managers. External Strategic Managers are those managers in which the we have made an external investment, and
the strategies of these managers include Real Estate Bridge Lending, European Long/Shart Equity and Asian Credit and Special Situations.

Unless otherwise defined, AUM refers to assets an which a business provides continuous and regular billable supervisory or management services. As noted, our AUM/AUA includes the AUM of our external

strategic managers as we believe including such AUM presents a more accurate depiction of the respective businesses. However, the AUM of the external strategic managers should not be viewed as part our

AUM for regulatary and/or statutory purposes under the U.S. Investment Advisers Act of 1940, as amended.

Adjusted EBITDA. We use Adjusted EBITDA as a non-US GAAP measure 1o track our performance and assess our ability to service our borrowings. This s a non-US GAAP financial measure supplement and should
be considered in addition to and nat in lieu of, the results of operations, prepared in accordance with US GAAP. Adjusted EBITDA is derived from and reconciled to, but not equivalent to, its most directly comparable
GAAP measure of net income (loss). Adjusted EBITDA represents adjusted net income plus (a) interest expense, net, (b) income tax expense, (c) adjusted income tax expense less income tax expense, and (d)
depreciation and amortization expense,

Adjusted Net Income. We use Adjusted Net Income as a non-US GAAP measure to Irack our performance and assess our ability ta service our borrewings. This is a non-US GAAP financial measure supplement and should be
considered in addition to and not in lieu of, the results of operations, prepared in accordance with U.S. GAAP.

Adjusted Net Income represents net income (Ioss) before taxes plus (a) equity-setlled share-based payments, (b) transaction-related costs, including professicnal fees, (c) impairment of equity melhod investments, {d} change in fair value
of investment or other financial instruments, () onetime bonuses recorded in the statement of operations, () compensation expense related to the earn-in of certain variable interest entities, and (g) adjusted income tax expense.

Billable Assets. Represents the partion of our AUMIAUA an which we charge fees.

MFO. Multi-family office

Magmt./Advisory Fees. Mgmt./Advisory fees represent fees recurring in nature, primarily management fees.

Impact Investing. Investrment practices seeking to generate various levels of financial performance together with the generation of positive measurable environmental and social impacts.
UHNW. Uttra High Net Worth individuals are people with a net worth of at least $30 million.
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Footnotes

Past performance does not guarantee o indicate future results. The historical net performance presented above are provided from inception of each fund through December 31, 2023 and are unaudited

The returns for the Event driven strategy reflect the deduction of the actual the actt fees paid by investors for such month which may be lower than the staied management fee) and stated
performance fees and expenses at the specified times but do not include the daduction Df any applicable taxes and Inc\ude the reinvestment of all dividends and other earnings with respect to the fund's assets

The returns for Real Estate Bridge Lending strategy are based on returns for the flagship Real Estate Bridge Lending Strategy fund provided to TIG by an exlernal strategic manager. Relurns were provided net of all fees charged to the
fiagship fund in this strateqy, but did not take inta account taxes, change in unit values, third-party expenses, of redemption charges.

The returns for European Long Short Equities are based on returns for European Equities’ benchmark portfolio. Returns for Eurcpean Equities provided were net of management and incentive fees, expenses. and applicable taxes.

The retums for Asia Credit and Special Situations are based on returns for the flagship Asia Credit and Special Situations fund provided to the TIG Entities by our Extemal Strategic Manager. Retums for Asia Credit and Special Situations
provided were net of management and incentive fees, expenses, and applicable taxes

Each of the managers managed strategies and/or funds over the relavant periods that are not included in the investment perfarmance information above because they are not the primary strategy and/or fund of the manager. If the
performance of the omitted strategies and funds were included, the investment performance shown may be lower. An investor may be subject to different taxation depending on the jurisdiction of the investor or relevant manager.

The MSCI and HFRI performance information is included to show relative market perfermance for the periods indicated and not as a standard of comparison. Each of HFRI and MSCI differs in numerous respects from the portfolio
omposition of any fund comprising the investment returns presented. The indices are not included to imply that any fund is comparable to an index in composition or element of isk. Retums for the MSC are gross of dividend
resnvestment. No representation is made hereby with respect to the accuracy or compieteness of the index data.

A description of the strategies is provided below:

Event-driven: The Event-driven sh‘aIBgy is based in New York. This strategy, which has $2.4 billion of AUM as of December 31, 2023, focuses on 0-to-30-day events within the merger process. The investment team employs deep research
in the por plex, hostile, up-for-sale situations where our primary research work can drive uncorrelated alpha. The research and investment process is focused on hard catalyst events and is not
dependent on deal flow.

Real Estate Bridge Lending : The Real Estate Bridge Lending stralegy is managed by an external manager based in Toronto and focuses an compiex comstruction, term, and pre-development bridge loans throughout Narth America, The
strategy has $2.2 bilion AUM as of December 31, 2023, The strateoy’s diversified portfolio primarily consists of first lien mortgages with little to no structural leverage. The team places an emphasis on risk management via rigorous
underwriting consisting of borrower analysis, vetting, and extensive monitoring across all major real estate asset classes.

European Long Short Equities: The European Long Short Equities strategy is managed by an extemal manager based in London. The strategy has §1.7 bilion AUM as of December 31, 2023, and trades the portfolia actively and absolute
return-oriented with a focus on financials, cychicals, and mining and minerals. The strategy is market agnostic and runs with a variable net exposure, equally comfortable net long or net short.

Asia Credit and Special Situations: The Asia Credit and Special Situations strategy is managed by an external manager based in Hong Kong. The strategy has $1.4 billion AUM as of December 31, 2023, and includes performing, stressed,

and disiressed bonds and loans throughout the Asia Pacific region. The manager strives lo capitalize onwhat It believes is an under-researched and inefficient market with limited compelition and altractive levels of stressed and distressed
activity

AlTi Global
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