UNITED STATES

SECURITIES AND EXCHANGE COMMISSION

Washington, D.C. 20549
____________________
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____________________

CURRENT REPORT
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Check the appropriate box below if the Form 8-K is intended to simultaneously satisfy the filing obligation of the registrant under any of the following provisions:

· Written communications pursuant to Rule 425 under the Securities Act (17 CFR 230.425)

· Soliciting material pursuant to Rule 14a-12 under the Exchange Act (17 CFR 240.14a-12)

· Pre-commencement communications pursuant to Rule 14d-2(b) under the Exchange Act (17 CFR 240.14d-2(b))

· Pre-commencement communications pursuant to Rule 13e-4(c) under the Exchange Act (17 CFR 240.13e-4(c))
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Securities registered pursuant to Section 12(b) of the Act:

	Title of each class
	Trading Symbol(s)
	Name of each exchange

	
	
	
	
	on which registered

	Class A common stock, par value $0.0001 per share
	
	ALTI
	
	Nasdaq Capital Market



Indicate by check mark whether the registrant is an emerging growth company as defined in Rule 405 of the Securities Act of 1933 (§230.405 of this chapter) or Rule 12b-2 of the Securities Exchange Act of 1934 (§240.12b-2 of this chapter).

Emerging growth company ☒

If an emerging growth company, indicate by check mark if the registrant has elected not to use the extended transition period for complying with any new or revised financial accounting standards provided pursuant to Section 13(a) of the Exchange Act. ☐

________________________________________________________________________________
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Item 2.02	Results of Operations and Financial Condition

AlTi Global, Inc. (the “Company”) is furnishing an updated form of investor presentation that is attached as Exhibit 99.1 to this Current Report on Form 8-K and incorporated by reference herein. A copy of the investor presentation is also available on the Company’s investor relations website at ir.alti-global.com.

Exhibit 99.1 and the information set forth therein shall not be deemed to be filed for purposes of Section 18 of the Securities Exchange Act of 1934, as amended (the “Exchange Act”), or otherwise be subject to the liabilities of that section, nor shall it be deemed to be incorporated by reference in any filing under the Securities Act of 1933, as amended, or the Exchange Act.

Item 7.01	Regulation FD Disclosure.

The disclosure contained in Item 2.02 of this Current Report on Form 8-K, including the investor presentation furnished as Exhibit 99.1, is incorporated into this Item 7.01 by reference.

Exhibit 99.1 and the information set forth therein shall not be deemed to be filed for purposes of Section 18 of the Exchange Act, or otherwise be subject to the liabilities of that section, nor shall it be deemed to be incorporated by reference in any filing under the Securities Act of 1933, as amended, or the Exchange Act.

	Item 9.01
	Financial Statements and Exhibits.

	(d) Exhibits.
	
	
	

	99.1
	
	Investor Presentation

	
	
	
	

	104
	
	Cover Page Interactive Data File (embedded within the Inline XBRL document)
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SIGNATURE

Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has duly caused this report to be signed on its behalf by the undersigned hereunto duly authorized.

	ALTI GLOBAL, INC.
	

	By:
	/s/ Nancy Curtin

	Name:
	Nancy Curtin

	Title:
	Interim Chief Executive Officer

	Date: May 11, 2026
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Alli at-a-glance

25

Years operating history
focused on UHNW.

1y

Offices across the globe
in major financial centers

®

AITi Global

96%

Client retention rate since 2021

{f

Acquisitions and integrations
completed globally since
2023

@)

$9OB and $49B

AUA and AUM

$5B

Committed to impact
strategies

1&

74%

Recuring revenues for
Q12026

®

10+

Years of average tenure for
Wealth Management advisors

69% vs. 31%

U.S. vs. Non-U.S.
Wealth Management AUM

&

Allianz @) 758

Global strategic partnerships
provide growth capital,
access and relationships
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Our vision and why it matters

OUR PURPOSE

Make Wealth Worth More.

By understanding the people, not just the portfolio, and thinking in decades, not quarters, we don't simply manage wealth.

OUR BELIEF

We make wealth personal, powerful and permanent.

Investment excellence is non-negotiable.

But when wealth is managed with the clarity of a client's purpose, it delivers better outcomes -

WHY THIS MATTERS

Financially, emotionally, generationally.

Where investment excellence meets client purpose is a commercially rooted and market driven positioning that delivers:

Strong client retention

High levels of wallet share

Relationships that transcend generations

AITi Global
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Why we created AITi

Incumbent Private Banks

Historically the only providers equipped to support the ultra-high-net-worth segment of

the wealth management market - with significant drawbacks

| Global platform with ‘ Limited and inflexible services
extensive resources and reporting structure

IWQ " High ees less pricing ansparency e
‘ Culture of compliance Q ‘ S"::?m::xn
[ et
Conflicts of interest

/misaligned incentives

AITi Global

Over 25 years ago, we envisioned a new kind of UHNW
platform. A platform with the resources and scale of a global
private bank, but with the personal touch, independence,
and flexibility clients sorely felt were missing.

1 | TIEDEMANN
| | ctosaL

Private banks are structurally unable to offer independent
advice, bespoke solutions, or integrated cross-border
capabilities for UHNW clients.

Aliis purpose-but to serve the unique, evolving, and
global needs of the UHNW sector.
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A differentiated business purpose-built over 25+ years

Foundation of
our Platform

Scalable
Customization

AITi Global

Comprehensive
capabilties

Track-record and
relationships

Global

Investment platform

Regulatory /
compliance

Corporate
infrastructure

M8A engine

Full suite of offerings to serve the comprehensive and evolving needs of our clients, including investment advisory, family
office services, estate & wealth planning, trust & fiduciary, governance & education, and impact investing

25+ year track record with significant scale built over our history; relationships with 800+ UHNW families, endowments
and foundations

We have buit a truly international business with operations in each key center of wealth globally, reflecting the global
nature of our client base; development of our global footprint is unique and difficult to achieve

Leading investment advisory practice driven by highly experienced and credentialed investment managers with ability to
customize portiolios to meet unique client needs; differentiated expertise in alternatives and access to premier alternative:
asset managers

Our business is built upon a truly robust compliance, reporting, and controls framework across multiple jurisdictions,
informed by the global nature of our operations and our experience adhering to public company standards

We have invested significant resources and time into building an industry-leading, centralized operational infrastructure
and technology suite, enabling us to now scale rapidly; centralized operations for our international business in Lisbon buiit
upon the success of our U.S. model

Dedicated M&A team, process and strategy for inorganic growth that prudently targets accretive acquisitions that add
specific capabilties or expand our geographic reach; successfully completed and integrated 10+ acquisitions over the.
last decade
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Key investment highlights

Differentiated focus on the UHNW segment — the most attractive and highest growth segment within wealth management

Trusted and sought after, delivering exceptional wealth management solutions to the UHNW segment for 25+ years

Unique global footprint with international presence and abilty to serve cross-border families and institutions

Holistic, integrated, investment-led capabilities for UHNW and institutional clients

3 TIEDEMANN
R

Strong pipeline of M&A opportunities and successful track record of integration

Robust financial profile with highly recurring revenue and ongoing initiatives for margin expansion

Leadership team with deep industry expertise and decades of experience

AITi Global
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AlTi serves the most attractive segment in wealth management

$264T4

HNW / UHNW opportunity is Global Financial Wealth

estimated at $102T

and is expected to grow at a

~7% CAGR to 2028121

$102T0@

HNW and UHNW
Investible

Financial Wealth

L

INustrative revenue TAM opportunity
$102T (x) 40 bps =$41B
HNW and UHNW investible lustrative blended Revenue opportunity
financial wealth (1)) average fee rate

AITi Global

Largest wealth transfer in history - ~§124T in the U.S.
alone through 2048 — with over half coming from
HNW/UHNW®!

Massive and growing client base, with 426k+ UHNW
individuals globally with net worth exceeding S30M()

Increasing need for external advisors, with ~80% of
famil offces working with one®®

Increasing need for services beyond core investment
management as a holistic wealth advisor

Growing demand for impact and purpose as UHNW
clients look to leave a legacy
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AlTi has expertise in alternatives and impact, key areas of

interest for UHNW

Global Demand for Alternatives(")

Alterative AUMIAUA Growth and Forecast (2017-2030P)

STiors
3 CACR
0% o 30
s17
- .
2017 2023 20299 2030

Increasing demand for alternatives, an estimated $30 trillion market
by the end of 2030, aligns with our expertise

71% of relationship managers say UHNW investors favor
alts more than clients from other wealth bands®

AITi Global

With Impact Priority(?
Relevance of ESG Factors

®Request ESG scores 8 Do not request ESG scores

68%
Jor HNWis request!
ESG scores for

thefr sustainable:
product
investments

Ciients and investors understand and want to invest responsibly and
with intent, as they think about legacy

45% of UHNW investors view ESG as essential in their
wealth management decisions(®)
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The UHNW segment is fundamentally different than HNW

Target Client

Client Type

Client Relationship
Client Needs
Investment Style
Advisor Coverage Model
Fee Structure

Geographic Capabilties

Ultra-High-Net-Worth

Allilu

© ~$100M-1B+ in assets(’)

® Bilionaires, multi-generational families, family offices,
entrepreneurs and founders, foundations and endowments

® With firm; often higher share of wallet concentrated at firm

@ Complex estate planning, intergenerational wealth transfer,
philanthropy, succession

» Long-term time horizon, demand access to alternatives, lower
correlation to market

» Dedicated cross-border, multi-disciplinary team

® % of AUM ratcheting down as assets get larger; select additional
fees for value added services

® Global, complex on and offshore investment and planning
capabilties due to global nature of client base

High-Net-Worth

® Generally $1-10M in assets

® Highly educated professionals, senior executives, retirees.

@ With advisors; higher risk of wallet dispersion

 Portfolio management, retirement pianning, tax pianning

© More liquid-strategy oriented

® Single advisor or small team

© % of AUM flat fee, limited incremental revenue from value-added
services

© Domestic /no need for cross-border expertise

The UHNW segment is more attractive and requires specialized skills and capabilities to meet the complex needs of UHNW families and institutions

AITi Global

10
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Profile of our client base

830+

NN indiiduals and faiies an ofter cllens

|

~$60M

Average AU/ clent

[

~10 year

Average clent tenure

[

96%

ient rtenton rate snce 2021

[

AITi Global

A clientele with distinct, be

Minimum of ~$25M of investable assets
Demand bespoke investment management, spanning

alternatives, impact investing capabiltes, and emerging
opportunities

Navigate complex cross-border financial and regulatory
structures

Safequard wealth through hoistic isk oversight and
liabity mitigation

Bild enduring family wealth through thoughtiul
succession planning

Value exceptional, discreet, and proactive service at
every touchpoint

We have a client base with diverse sources of wealth

UHNW families and individuals

Single family office

Foundations & endowments

Institutional investors.

1
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We deliver what matters most: simplicity & time

Client Needs

UHNW clients face growing complexity across
assets, family structures, and global exposure

Clients seek fewer advisor relationships
and more seamless execution

Sophisticated needs require tailored solutions in
investing, planning and beyond

International families and institutions are demanding
the same breadth of service they see in the U.S.

© @) ©

it Agachy, Estate & Wealth

(Tradional,
Ateraves & impaci) Planning

AITi Global

Our Value Proposition

We simplify complexity through integrated offerings that bring together investment,
planning, governance, impact investing, and family office services

We serve as a single, trusted partner ~ reducing advisor sprawl and giving clients
back valuable time

We bring together specialists across disciplines — from alternative investment
experts to family offices, tax planning experts, and philanthropic advisors

Our interational wealth management platform adopts this model globally — adapting
seamlessly to local needs while offering a consistent, high-touch experience

©

Trust & Fiduciary Philanthropy & Governance Famiy Ofice

Purposeful Giving & Education Services
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AlTi is regarded as a premier independent financial provider
globally for UHNW and institutions

Firm awards won

Individual awards and recognitions

Barron's Advisor's Top 100 RIA Firms for 2025
Ranked Top 5 for firms with the largest median client size (2025)

BARRON'S

with

Wealth Management Industry Awards
Best Family Office Though Leadership (2025)

With Intelligence Private Asset Management Awards
Best Multi-Famiy Office Over $25 Billon (2024) (2025)
Best Qutsourced CIO (2025) (2026)

Intelligence  ith ntelligence HFM European Performance Awards
Best Event.driven Merger Arbitrage Strategy (2024)
Family Wealth Report Awards
om‘m xa  Best OCIO (2025)
AWARDS  Best Mult-Family Office § 15 Bilion Aub/AuA+ (2024)
Best Portfolio Managerment (Miarni) (2024)
MoneyAge Wealth and Asset Management Awards
MONEYAge . Clce ofne vear (2024)
Wealthisriciing  WealthBriefingAsia EAM Awards

Best Phianthropy Offering (2024)
m D Magazine
Top (2024) (2025)

AITi Global .

Investment Week

Investment Woman of the Year (2025)
Investment Woman of the Year (2024)
Nancy Curtin

WealthBriefingAsia EAM
Women in Wealth Management

Wealth Solutions Report
Top 10 WM CMOs (2024)

(2025) Claire Verdirame
Anthonia Hui
Citywire Portugal CRyaro Iioka
40 Under 40 (2024) Topcog@oat)
ikl Glorgia Sanchi

Washingtonian Magazine

Washington, DC's Best Financial Advisers (2025) (2026)

Steve Aucamp e

Brad Lackey con

Spear's Wealth Management Indices
Best s for Ultra-High-Net-Worth Clients (2025)
Nancy Curtin, Charie Hamiton, Tomas Gorgulho, Jakob Meidal
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Our business has evolved over time to focus on our core
UHNW and institutional investment management offerings

2017 Apr-24:

Theshold Jan22: 2023: May-23: EastEnd May-24: Juk24: Apr-25:
Ecow Holbein Abacore 4G AlWealth  ME Advisors S Porwise  ME Envoi Kontora
=AM > (518 AUN) (-5098 AUMy” CsiBAN) = (smau I (s07BAMS = (SBAUM (-5158AUM)

[ 1 1

Jun-23: Feb-24:
Deconsoldation of Broker-dealer Mar-24: Mar-24: May -24: Q32025
AHRA / Home REIT wind-down Disposal of LRA Disposal of LXi REIT Disposal of FOS + UK real estate wind-down

AliGlobal  §)  fewrms s senans
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Unique global footprint in which each location is intentional

Global Footprint
9 Countries 19 Cities

AITi Global

@ Hong Keng
sools
S Newvonk
fwww
@ Dalas Meshington. D.C.
 Pambescn © Seqzre
e Lisoon @

Our global footprint reflects the global nature of our client base

New York: Gobal Headauartors; major US|
certor o wealfh

Paim Beach / Dallas: Esablshed wealth,
egional hubs

San Francisco! Seattie: Cente ofwealth from
tech sector;sgnifcant impact reted actites

Miami: Gateway to the Lain America market

London: Giobal cross-border hub and signicant

center of wealth for ENEA

Lisbon: Centralzed operatons fr itematonat
weslh management business

Hamburg: Foothold nto the dficut o-peneate:
Gorman market

Zurich; European westh hub with access to
Mde East

Milan / Lugano: Signficantcenter of European
Industial wealh

Sgnifcant center for Asian famiy
ofice weatn

Hong Kong: Signficant hub for weath i East
Asia partculrly from Chinese mainand
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Track record of M&A and successful integration

us.
Acquisitions

Interational
Acquisitions

AITi Global

Acquisttion
East End Advisors

Envai

threshold

it
KONTORA

POINTWISE PARTNERS

@

ALBACORE

HOLBEIN

Capabiities

ocio

Wealth & capital

Impact

Local market expertise.

Deep roots inthe Nordics

Philanthropic hub

Expertise in European
capital structures

Family offce.

Year
‘acquired

2024

2024

2017

2025

20240

20239

2022

AUM at
acquisition

($8)

-$6

515

~s0.7

‘Acquisition commentary / additional capabiltes for AITI

Provides credible OCIO capabilty for large familles and foundations.
New business sourcing has been very promising over a short period

Provides presence to Midwest region with holistc tear
Ful inegration with 100% client and employee retention

Provides deep impact investing capabities and maintains an experienced Famiy Office
Services team. Fully integrated in 2017-2018 with steady business development wins,
particularly with impact investing mandates where we have >$58

Anchor for German onshore UHNW strategy

Maintained sold financial performance post-integration,
delivering one of the highest RoAs within IWM

Fully embedded in the IWM model with a discretionary-led book (~94%)

Remains strategically important for its Swiss and ltafian cross-border
‘capabiiies and strong client retention

Remains a high-quality, acvisory-led franchise within the
London hub, managing ~$750M+ n billble assets

16
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Strategic investments provide capital, access and relationships

AlTi received a strategic investment of up to $450M from Allianz X and CWC

Allianz@ Y

Global financial services provider
across the insurance and asset
management sectors, providing
financial security and certainty to
its customers for 130+ years.

* Constellation
Wealth
Capital.

CWC provides flexible, long-term
capital solutions and strategic
advisory support to scaled wealth
management platforms,
leveraging its deep industry
experience and relationships.

AITi Global

/4 IT] ‘é‘f&’ei”!“"" benefits from the strategic investment

o Fund M&A pipeline for compelling inorganic growth opportunities

o Accelerate international growth and expand global footprint

o Execute upon organic growth and efficiency initiatives

° Expand product offering and access for clients
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How we generate revenue
AlTi’s topline performance is driven by recurring fee streams

Recurring revenue Non-recurring revenue

Highly recurring

Management / advisory fees revenue nature Other revenue

« Incentive fees in Distributions from investments (!
*  Incentive / performance fees @
+  Other fees / income

+ Investment management, advisory, trustee, and
administration fees

+ Management fees in Distributions from investments

+ Calculated primarily as a percentage of AUM/AUA

Stable fee rates, long-duration clients and largely fee-on-assets revenue base underpin the recurring revenue model

AITi Global v o re s S g ey o B
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Expected financial drivers
Well-defined path with a clear trajectory for long term growth

Growth focused on stable, recurring revenue wealth management
business

Topline growth fueled by organic growth initiatives including, increased
Topline Growth collaboration across offices, tailored approach to key segments,
refined pricing models and private markets JV

Strong pipeline of strategic and accretive M&A opportunities globally

Initiatives underway to reduce the cost basis using a zero-based
budgeting (ZBB) approach

M ih B . In process of transforming the technology platform to enhance
argin Lxpansion efficiency, productivity and scalability

Focused on achieving economies of scale by leveraging global
platform, including Lisbon “Center of Excellence”

Balance Sheet Capacity Financial flexibility to capitalize on future growth opportunities

AITi Global 19
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First Quarter Highlights
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First Quarter Highlights

Revenue Growth: Consolidated revenues of $73 million for the quarter, an increase of 28% year-over-year reflecting
AUM growth and a meaningful contribution from investment distributions.

“Management Fee Strength: Management fees were $52 million in the quarter, up 16% year over year, and continued to
represent the majority of our revenue base, reflecting the stability and recurring nature of our business model.

*AUM Expansion: Assets under management were $49 billion, up 9% year-over-year, driven by strong portfolio
performance and the acquisition of Kontora. This growth was achieved despite market-driven depreciation during the
first quarter.

+Adjusted EBITDA growth: For the quarter, Adjusted EBITDA was $15 million, up 21% compared to the prior-year period
and up $4 million sequentially, or 32%. The sequential improvement primarily reflects a lower cost structure, as well as
higher-margin incentive fees from our investment holdings in the external managers. Adjusted EBITDA margin was 20%,
compared to 13% in the prior quarter.

Management focus: Priority areas include accelerating organic revenue growth, evaluating selective inorganic
opportunities in core markets, and simplifying the cost structure. While reported expenses do not yet fully reflect
progress due to the strategic review, underlying trends are improving and better aligning the business with its long-term
earnings power.

AITi Global
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First Quarter 2026
Select Financial and Operating Metrics

+ Revenue of $73 millon, up 28% from the prior-year quarter, driven by AUM growth
and higher investment-related distributions from our external managers. Distrbutions
increased 75% year over year, primarly reflecting the strong performance at Zebedee
in 2025,

+ Total Operating Expenses Q1 2026 reported expenses increased $18 millon year
over year 10 $84 millon, driven primariy by higher compensation related to recent
management changes, acquistion-related earn-outs, and the Kontora integration.
Non-compensation expenses were also higher, refecting increased professional fees,
G8A costs associated with the strategic review, and foreign exchange and other
non-operational tems. These increases were partially offset by lower bad debt
‘expense and reduced spending on technology. occupancy and marketing resulting
rom zero-based budgeting niiatives

On a normaized basis, excluding non-recurring and non-cash items, operating
expenses were $58 million, compared to $45 milion in the prior year period
Sequentially, normalzed expenses declined by $19 miion, reflecting lower
compensation, primariy from the absence of an arbitrage incentive fee bonus, and
continued progress in simpifying the organization and lowering the Cost base.

+ Other Income of $19 milion, primarly reflects fair value adjustments on certain
items, driven by a lower earn-out iabiity valuation and an increase in the Zebedee
investment value.

+ Netincome from Continuing Operations was $8 milion driven largely by Other
Income.

« Adjusted EBITDA of $15 millon, increased 21% compared to Q1 25, largely driven
by the higher management and incentive fees.

+ AUM of $49 biion increased 9% YOY primariy associated with strong market
performance and the acquisition of Kontora, despite market-driven depreciation in the
first quarter.
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Mgt /Advsory Fees
Incentive Foes

Distributions from Investments
Other Income/Fees

Total Operating Expenses.
Operating Income (Loss)
Other Income (Loss)

Net Income (Loss) from Continuing Operations.
Adjusted EBITDA

Adjusted EBITDA Margin

AUA (5B)
AUM ($B)

% change % change

1026 4Q'25 _1Q'25 _vs. 1025 vs. 4Q'25
$731 $883 5.1 8% (1%
51.9 527 448 16 % @%
©.1) 317 01 NA  (100)%
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0.0 09 0.0 NA NA
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0% 3% 2%
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Wealth Management
Operating Metrics - AUM/AUA

% change % change
1Q'26  4Q'25 3Q'25 20’25 1025 vs. 4Q'25_vs.1Q'25

$47.9 8477 $459 $429 $431
Net client change. 02 @1 04 02 (02
Cash Flow, net 0.2) 02 (03) (06 01
Market Performance, net 08 06 17 21 (4
Acquisitions (dispositions) — — — 14 —
AUM at Period End $46.9  $47.9 $47.7 8459 $429 (2.1)% 93%
Average AUM 474 478 468 444 430 08)%  102%

Assets Under Advisement (AUA)

%change % change

(8 in Billions) 10'26 _ 4Q'25 20'25 10’25 vs.4Q'25 _vs.1Q25
Beginning Balance: $858  $822 $808 S606  $60.5
Acquisitions - -  — 157 -
Change (28) 36 14 45 01
AUA at Period End $830  $858 $822 580.8  $606 @3)% _ 37.0%
Average AUA $844 840 $815 $707 3605 05% 395%
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Alternatives Platform
Operating Metrics - AUM/AUA

Closed-end Fund - Scheduiod Average
January 12026 Approciation _nvostments _ Subscrptions _ Rodompiions Roturn of Capital Distributions_March 31, 2025 AUWAUA
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Alternatives Platform
Operating Metrics- Fund Performance

Platform Fund Performance(!)

1926 4Q25 325 2025 1Q'25 FY 2025 Y2024 FY 2023

Event-Driven 056% 358% 162% 375% 195% 134%  —% 1051%
External Strategic Managers:

Real Estate Bridge Lending” 008)% (030% (041)% (0.86)% 0.11% @74%  221% (021)%

European Long Short Equities (0.71)% 446% 6.40% 466% (0.75)% 1530% 11.89% 0.64%

Asian Credit and Special Situations 036% 007% 325% 0.18% 261% 621% 1331% 476%
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Consolidated Balance Sheet
e Y YT YT R T

sosss
o con st
[——

[ ——

[ A ——
oot

oo e et s
e

et oo anscnac oo
Jubr———
[ —
ALy

Prored o ety o e
[

Dot ot eumorz e o ot
[ ——

ortatten et

Mezzanioe Equty
Seres A Rt Gt Covritn P sk

oo Eauey
Comen sk GasaA
ommen sk Cass  onvotrg
[

et ssrigs it ey
Aot conpmterie e (o)

T AT, Gt . i sty
Noncormieg et ssitsres

o ——

AITi Global  » »

===

sris
ozt
gy
pory
e
Sz

swa0
s

wm
e

09

ss0)
i
wosn
ey
=1
Sz

sesse
o

s
aesses.

samr
i
e
s
e

a0
o

o

w

awrs

26





image31.png
Consolidated Income Statement
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Non-GAAP Reconciliation

For the Quarterly Period Ended

sazs
Netincome before taxes from continuing operations s 8349 § (19801) § 2414
Stock-based compensation (a) 13649 8354 701
Transacton expanses (o) 2602 7335 6573
Change infair vale of TRA (c) @o1) ©761) (304)
‘Changes infair value of investments and norecusing realized (gainoss on
sales ) (5505) 7907 433
(Change nfair vale of eamout abiltes (¢) ©581) 6659 (12583)
‘Organiztion streamiining cost () 2196 2047 2889
Change in fair vake of preferred stock rarche abilty (6) (1000 760 @540)
Adustad income (oss) before ayes 10499 6500 7794
Adusted income tax (experse) bonofit (1576) (1646) @573
‘Adjusted Net Income 8923 4854 5221
ierest expense (a24) 68 151
come tax expense @) ©117) 823)
Netincome tax adjstments 1617 6763 4198
Deprociation and amorization 4708 4764 4349
Adjusted EBITOA s 14881 § 11332 § 12204
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Glossary

Assets Under Management and Assets Under Advsement. Unless otherwise defined and subject 0 applicable requlations, asse1s under management (*AUN") refers 10 assets on which a business provides continuous and reguiar
biable supervisory or dscretionary management services and fon-discrefionary arrangements CONSiuting Invesiment advice of an an-going nature, Assets under advisement (*AUA')refers o assets that are managed or
custodied. as wel as non-discretionary assets that are not managed but are oversean i a consulting o simiar capacil. For financial resentaton purposes, otal assats undar managament and assals under advisement
(AUMAUAY) of ATT is calculaed as follows: (a) AUMIAUA inciudes bilbie and non-bilable assets. Silable assets represent ihe portion of assets on which we charge fees, inclucing under co-investment arrangements. Non-
bilable assets are oxempt of foes and can include cash and cash equivalents, real ostata, investment consulting assets and other types of assets dosignated as such: () for the purpose of calculating International Real
Estate co-nuestment assets, we includs the gross asset value of alassets managed o supefvised by operating partner subsiciar s, afiates and joint ventures n which we hold eilher a majority or minariy stake; and (c) our
AUM/AUA includos tho assets under management of each of our Extarnal Srategic Managers. ATT/s AUWAUA should not be viewed as AUM reporiing for requlatory and/or tatufory purposes undr fhe U.S. lnvestment
Adisers Act of 1940, as amended.

Adjusted EBITOA. We use Adjusted EBITDA as & non-US GAAP measure 1o track our performance and assess our abilly o service our borfowings. This s & non-US GAAP financisl messure supplement and should be considered in
additon to and o in u of,the result of operalions. prepared in accordance with US GAAP. Adjusted EBITDA i derived from and reconcied 1, bul not equivalent 1o, lts most directly comparable GAAP measure of et income.
(I0ss). Adjusted EBITDA represents adjustod not income plus (a)interest expensa, nat, (5) nicome tax expnse, (c) adjustod Income ax oxpense lass ncome tax exponse, and (d) depreciation and amortzation axperse.

Adjusted NetIncome, We use Adusied NetIncome as 3 non-US GAAP messure 10 track ourperformance and assess our abity 1o senice our borowings. Th i 3 non-US GAAP fnancal messure supplement and should be considered n addtion o
an ot il of, e resufsofcperatons, prepared 1 accordance wih U S, GAAP.

Adpsted Net ncomrepresents netincome (o) bfore taxes pus (s) equiy-sated share-basod paymants,(b) ransacto-rolted costs, nchudngprofessinal foes, (¢) mpaient of equlty method investments, (d) change nfair value of vestment
or Gther fnancal nstruments, () onete bonuses ecorded nth staement of operations, () compensation expensa relled 1 the @am-n o cetan varabl inteest e, a1d (g) aused Nncome tax expense.

Bilabls Assts. Represents the porton ofour AUMAUA on which we charge fees.

ExternalStrategic Managers. are those managers in which the we have made an external investmen, and the srategies of these managers include Real Estate Bridge Lending, European Long/Short Equity and Asian Credit and.
Specia Siluations.

Impact nvesing. nvesiment rachices seeking {0 generate various eves of fnancilperformance togethe with the generation of postive measuratle environmentl and soial mpacts.
MFO. Mutfamiy ofice

Mgt AchisoryFies. MOL/AGhsory egs represent fss fecuring inrature, primarly management ees

0CIO, Outsourced Cief Investment Offcer

Racusring raveruss. Management/Advisary fees phis he managemant ee portion ofdisirsion from investments.

UMW Ul High Net Worth ncividuals are people with a et worth of atleas $30 milln.
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Footnotes

Past parformance doas ot guarantoe o indcate ure resuls. The historicalnetperformanca prasentad ard unaucd.
Adescripton ofhe srteges fsprovided below:

Eventdiven: The Event-ivn swateqyis base in New York, Tis stategy focuses on 0-10-30-day events witi he merger process. The investment team emplos deep esearch on each silaion  the portiolo wih  0cus o1 Complex.
ostie, p-orsalesiuatins where our primary research work can e uncorelated apha. The research and vestment process s focused o hard catayst events and s ot dependent on dea fow.

Real Estate Brdge Londing: The Rea Estate Brcge Landing strategy s maraged by an external manager based in Toronto an focuses 00 complex constucton e, and pre-development brdge oans throughout North Amerca. The
irategy's dversified portolo primarly conssis of st en morigages with e 1070 stuctural everage. The feam places an emphasks o isk management wia orous undenwiting consisting o borower anayss veing., and extansie
morstonng across allmajo real estle asset Casses.

European Long Short Equiles: Tho European Long Short Equites siraegy s managed by an oxtemal marager basod i London. The sirategy rados the poriol actely and absokute fetum-orented wih a focus on firancas, cycicals
and mining and mineral. The sirategy i market agnostc and s with  variable e exposure, equally corfortabie et ong o et short.

AsiaCredit and Special Stuatons: Tha Asia Cred and Special Siuatons strategy s managed by an exernal manager based in Hong Kong, Th sirategy includes performing, siressed, and disressec bonds and loans hroughout the Asa
Pacic regon. The manage sirves o capltalize 0n what It boleves & an undor-researched and ineffcent market wih e competiion and atracive levels of tressed and disressed cihy.
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Strategic Partnerships

Allianz @

e T ——————
* Constellation
Wealth
Capital.

Investment * Up 10 $300M ($250M funded July 31, 2024 and $19M funded May 13, + $150M (§115M funded in April 2024 and $35M funded in May
2026). Option to invest an additional $31M in the future) 2024)
Common stock * $110M at close through a new issue of 19.3 million shares of common = N/A

stock (Class A) at a price of $5.69
Ownership cap to prevent Alianz ownership of voting securities from
exceeding 24.9% of total common stock

Preferred instrument

$140M at close via new convertible preferred stock (Series A)
Additional S50M ($19M of which was funded May 13, 2025) also via
new convertible preferred stock (Series A)

+ $150M via new convertible preferred stock (Series C)

Dividend rate

9.75% PIK, paid 50% in common stock and 50% in new Series A
preferred stock
Dividend rate reduces if AITi stock price >$12.50

+ 9.75% PIK, paid in new Series C preferred stock
+ Dividend rate reduces if AlTi stock price >$12.50
+ AlTi can elect 1o settle all or a portion of PIK dividends in cash

Conversion Right

Holder has conversion right after 2 years into ATi common stock at a
conversion price of $8.70

Mandatory conversion after 3 years if daily VWAP is equal or greater
than $15.23

+ Holder has conversion right after 5 years into ATTi common stock
ata conversion price of $8.70

+ AlTi can elect to settle any conversion in cash rather than common
stock

Redemption rights + AlTi and Holder have redemption rights after 30 years « Investor has a redemption right after 5 years
« AlTihas a redemption right after 3 years
« AT can elect to settle part of the redemption value in AITi
common stock
Warrants « Warrants over 5 millon shares of Class A common stock « Warrants over 2 millon shares of Class A common stock

Strike price of $7.40

+  Strike price of $7.40

AITi Global
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